HARXI—UXBE 2025

g1 SREeLAR—b

FJCSA

— A EEAN BERD X 2T - I A GE



HRARAI—H ot 2BE2025- BIFHELR— K
hZ2Aav—H3otE 8% 20251 DR

ARZI—H 7L AFEIFBE. 2020-2023FORICHEIRITEINTVEITHA. LWIFhHSaaSEEIC
FAE T 2N RAAI—B O ABFEzRRE LTHAE TONE L. LHL. THXEIT—HI7tX
HE20251 ICEVTIR. BROHR I - VR EREEZLDLFARETZENT, AENRZIE
SaaSTEIHICHLITTVWE T, COLSIBERENS. HREY—H7tEX8E2025) IFUATD4DDL
R—bHSBEEINTULET,

$1 SBaLE—-F SaaS * JESaaSOLLEZFOIC. WEDHRAEI—FIEID
FLYRZFEDHTHMELR—FTY,

5280 SaaSLK—Fb SaaSREDEIZEENSDT—ZDIHTHER I NI LE— b+
T, MMRELAR—F1 IZBHEHINTULARWVERDEENTULE
To SaaSIcHIT R NREY—H I RDBREFIBR L1
WBEIECBE 52 BT,

356 JESaaSLKR—Fk JESaaSREDEEEH SDT—RDHTHER I NI LKR— k
T. TRELAR—F IZBHEHINTVARWVERDEENATVE
T HSaaSICHBIT B NREAI—HB IV ADEREEWVWZHD
TEWBBIFTBESE BT L,

$458 B[RLAR—F E2 3D LAE— D SICSADELSTET SICHED FIF 9L
R—bTY, SaaS  IESaaSWNADDIHRERD S 6. HFEHDH
BPT—A%=BELTVWET, JCSAREREI> TV T,

ALER—MIFEELE—F TS, TOMDLAR— b2 CEIZAERDTEVWESIE. BEAAZXEZIY—H IR
WBEOVTTHA bHSXTO—-RZEEULLET,
URL : https://www.jpncsa.org/white-paper/white-paper-2025/



AAZI—H 7L ZX8E2025- BFIHHESLR—F

wEBN

b e

&/ 1
£ Fr
WEB

R&RESE

- Our Mission

—EHEEAN BARAREIY—H It IHE

(Z&FB5RAC ¢ Japan Customer Success Association)
2024%F1188H

T104-0061 ERFEFPRXIREST H17-1 PMOSREE I 5F
https://www.jpncsa.org

LD T DO

ZJCSA

Japan Customer Success Association

NAZAI=B I AT,
BECHICERNMFENICHRTES R ZRRT S

- Our Vision

EIRDHARRI—H 0 AREZBEBDHEINICE S

- JCSAEENEF
1. ARBZIR—HBIELRALVWSERZBARTAS v—IZT D
2. THREI—BIERZH#] ZHREL. CSERELPTVLIEZFS
3. ¥SaaSA VAR MU —ICHERBZNREI—Y I L RAEMHITS



HRARAI—H ot 2BE2025- BIFHELR— K
TARARI—Y 0t ZX8E520251 OFHEICHT=>T

21ERICH > TH S T TICHFHEENMBT LS LTVET, SHiEIE. 1>F2—y BT
SRIEMORE - REBICLZBEHRBROMILTHD. V5T RADERIFETNSDBERI N BHRk%E
BERBEEANCERSETVET, —AT2UHREIE. WHABRZFBICSVWTHRRMENUHINTUVE D,
KEBEE - HEDNKROOSNTUL20HIZEIFEL D, DRONITHEEB L LHICEL. FRMICKEL
TUW ZEHHABBETROSNTWVWBDTT,

HAZI—H UL RAIFHMZERL. BRECHICHEEBLTW CZzEe LEDRR 7O~
FTYo TORBUIFRED L ZB3SaaSETRRAZHOICKFHFEINTVET, LT 77/0°-DF
BICE > TERTEZEN TSI IHENLATI L EDIC. TOZFHERITEEVAGIEALTVET,

HEAAZREZI—H IV AHRIFE. SaaSEPRRZAREZI—HF I ADEFEAL L. FESaaS+1 V4 X
F)—ICHEDBHFZLITTOKCEZBRELTVWET, ELTCD MAXEY—37€XEE] &
RICHBITBNREY—H 7 AORRZFHFRICIBIET 3 THICEHEINTEE LT

HREI—H U+ ZEEIFHICustomertk &1 H2020FE N SRAA LTc. BRFIO DR ZIY—HIER
ICXN T BABNBAES LV ZDOLR— O TY, BREANTHREAY—H 7 XA RMEINasd 7
DIF2018FELHD T, FALR— MIBXDAREZIY—F IV CINKERBL TS -DHHE. BRARER
V=R L THBB/REICKFSNBRIT TEL LV ET,

SEICHL D> T ARZEZANMRKRETZHEDIARXNRZI—F I/ ABR T SHS I ICh
D E L7 HiCustomerifsAEtt ARDIHBAKERICEIMNFIL TE. THBRDAREZIY—HIEIEE
DIe®HIS. BRDBARLTEY b2 LDAEERICHETEALTELWV] CEVWSEEEZVREVWTS
DEJ, BHFELTH. FITMININF 2 ZRBRDHDIEZI—H T2 IHHBEHREALBL TV
eDIS. EORELIEAREGIT—H 72 XBEOREZBEIEL TL<KHAETT,

TVIIC ThRET—H U2 2RAE2025) 2HHTBICHED. 2y MCTHRAEICCEIBEV S
IO THILZRL LIFET,
BAAREI—H I AhHe

AREE LHOS DD



HREAI—H UL Z2BE 2025 - LI HELR— b

BHR

e ¥ IJ€EIT1 o< —

B1E AENROEM

F2E HREZI =012 AANDED HHIRT

38 NRABZI—H U ZDEBADREL Z DR - FiE
Az NRABRI—H I RIZHITBKPIE EDREANR
SE5E HAZAI—H UL RZEITZIRERRESEBOBE
Nz NREI—H U ZIZEH 2 AR DIER



HARI—H I RBEE2025-FIFHEALAR—
IO T 7)) —
1. SaaSi38EIDEEE. IESaaSTH > THHNEMDHX4T—H o XIC THRDEATWL
31 A&
2. hRAY—HF O XICOHETIERIL. SaaSicH - Tl TGO L) €2 FILEE
hS. FESaaSTIIEMICNSDEHH D, BBELEMNZIFTTUVERVEIR
3. SaaSJESaaSeHic. TUY—=ZFRRE) & TAN—DIFA - B ZHFErLTWVW3
4, FESaaSTPEIHEFBDEELZIETH > THNRR (Net Revenue Retention) A—XT#
NEOOREREHIFITEITED, A=YV RICADBE T T1 THED

5. ARAI—H I ABEDAKIESaaS, FESaaSE b ICIEIER T, SERLEET S RE
L

FE HITRV) TS a VRRSICLIBEFABETILOERNET ICON. hRAEI—FIERIC
BOMBOEEIMEX RO TUVED. TNZ2EDIT3REBRE B oTce HAII—HIELIDEATHE
FLTWABSaaSEEICEWVWTIE. THAXREZIY—H IV RIMREZAESEZIIOD V) EAHBEINT
B, TOMREREL TV,

—AT. BT RIVETILTIERWIESaaSEETIE. WEREARXEIY—H I I ZXEHICEATEIN
EHDHMNOVTEST. TOHRICH > T REDEDOBEELIEES (FHUY TSV TP
EhEWRIL) 7 ThREIT—H30€X) CERLTEHLTVWEELSICHRR S,

JESaaSE I/ > TV BRES - H—EXHE <. NRRTHEL/ZIBE. SaaSDZNL D IFEVDHD
D. HIREDFTLMRTRZRTTHED. HATHIAEZIY—T IV RICDBTERAFV.EHD
M oTce SaaSEEICEVWTIE. MERDZDHXZ D RAEII—H I RIKDZ3EFEHEEF>THO. BF
BENSDFT LA LZSEOFRELRI TVWBEEENS . AREY—HIEXDEZE{LDORNHE
BMRZ%. ChEEL T, ESaaSIFERBEDEERLOBELEEH ZITVALSDH, —ATHRA
=TI RHTZAN - FTENARERIISaaSOZN LB LTHEL . SHREPHENS TS
LANRAEFNZ THS S,

ZLOEZEED THREI—B I REEIHITIRADFE = TXN—DFA - BM1 LT
BED. SBOAREZI—HIELAERDERRDAFIF. CSTR—=TILAY MNRIEDEREL EDREDR
KIZH B LICSAIFRTWVS,



BIE FENROEM

F1E HAENROEMN

AEFE 1 =%y MR
SESS ENOAETHREY—Y &t EBICED DS
AEHER 1. JCSABIRENFAE L - SNSIABIC RIS L 175

2. RMEEFEXRNMRE I SHEFERFDS 5. iEFXE1000% U LT, hRXA
R—TIER/ERE/NRAEII—FR—FHFAIOWVWITNDNCET SH

ekl 2024%12H1H~12A31H

BREIEE 781

KRt M &4LIDEATECH




F1E HAENROREM

SNS SHEZtDEIEEE

B SNS W #EET

SaaS 257

JESaas 524

0 200 400 600

%SaaS,FESaaSDEE
1. TQ3:¥BEHATTIV, YTEEZIDDELTEATLLEI VN, (EHEZD) 1 Ic8VT. MEREEE
(SaaS) 1| ZHEIRLIHBE. TOEEE%RSaaSTIL—Fe LT/S el
2. Q3DEFICEWVT. SaaSE TNUANDEBZHEHER L LEZEDL VD BEBD'ERICKEEZS5X3(F
CTIBD ST
3. MRABICHIET LR, EHOBELDLDIC. LOEH TSaasS JESaaSzRS LTS



E1E BEANROBEY
) —
1. EEEE NRAESERI H TSNSER) MCKBIThD
2. AESHEROEIEZEIX NEXRIAII HS <. SNSBHOEEEIZ ThX4v—Ho+¢
ZEBPIL BB L
3. ELNBRIZ. SaaSDIFLAEDH T XUV T3>, JESaasSld MRl h Mr—
EXRH) BV

BMEIBEHIT8LIE. CNETOEHNDAREIN—H I EXFAERTIES > LB ARRTH ofc. EIEHRE
EBIESNS. B LLIFHABSHERTH D SNSH' S DEIFIZICSADBRBRERED S DRANZL 5
S5IFFREEDSaaSEEICFIR T 2RIFENSHZz 5O Tce —ATHAESHRERHIE. AENRE MMEXE
BH10006 U EDHREZT—H U ABHEERFT) ICR > TEM. ZHRABEERRICFAET AN S5D[E
ZzEHoONTED NFURORBVWHEENTE I

EIEEDEREIT MERBEEE (SaaS) 1 M'32.9%Thwv 7, BENICH NEHE - EFEE - HIFTE - /)
X r TemE - RRE) MRETHoT, MBEHREEFE (SaaSHUAN) | by i NE@FEE) ¢« T
Sler] "ENZN3E|% H& 7,

REBRREFTD LIFRIRICIIHEBENR SN TUVWS D EIL > 5 =-IF AW, /2L, SaaSIicsEWLWTh
EEERFELI0BULDEIEHZH 2 HDHD L SICE>THED, SaaSTIHEDILAIMER %,

ESRXRIETILIE. SaaSD88.7%H MFJ XU )T 3> %A, FESaaSH 7R F 3
> BAIFLT.9% & WE 2R, FESaaSicdU\Tid MURERSE) & Mr—E RIBH) #&8IRL TV 3O
BERENENIEEREE L .



E1E BHENKOEY
FE (EBEZESHD)

BB (Saas) 32.9%
TBHIAIEE (SaaSFH)

HZE. AL, RUGE

ER - HA - KB

B, EMERE. WFEE. /NGEE
SR, RIRE

TEhEEEE
ﬁﬁﬁ—ﬁ]¥\iﬁﬁLﬁréﬁ§
B, FYAXEE EE. @it

nTH (ERNFR. WHNFES) |
wAY—C B

oA

0.0% 10.0% 20.0% 30.0% 40.0%

DOREDEIFIC TEREREE (SaasS) | 2B 7H5E. UEEDEEEIZSaasSTIIL—F e LTHRbDN S

BHEESR (SaaSAst) DAER

BIEBE (EREEE. 1>Y—2 Y

RIONA S —. Bl 30.2%

1> J5%% (=5 —E
2 U357 h’r/jj?%'f/\\ *‘l’)l\
— SR

Sler - SRAF LA YTA L —33aY
(SF SN I,
—337. ERRT)

31.3%

a7 - IS5y R DA —/BE
(BEBUE. BXEME. U= VY
—ILAT 1 T)

VIO PER (EBEYI D
T\blﬁbﬁ%.ﬁaﬂ@iﬁ
v

ITO>Y)LTr >0 (ITEBZTE,
SATFLEAZIE. TSYILET
AT A —A—>3 >37E)

A

0.0% 10.0% 20.0% 30.0% 40.0%

10



BIE FENROEM

HEXREHRIR

W 10&kE W 10%~50%F%E M 50%~100%Fm [ 100%~500%FK%E ([ 500%~1,000%%E ) 1,000%~5000%F [ 5000%~10,000%+% W 10,0008 £

h I--I )
- _- .

0% 25% 50% 75% 100%

7o LI

W fEEAE Wl ESEEARE B SR~10EAAE W 108~508MAE W 50B~100f3FEE [ 100f8AMLE [ DONSELVER SN

N -.-. .
- ) _- )

0% 25% 50% 75% 100%

11



12 AENROBM

i

ESRIETIL (EHEZHD)

B SaaS [ ¥FSaas

i 88.7%
HIRHOUTL 5>

H— et

DSRVERSN
0

zfl

0.0% 25.0% 50.0% 75.0% 100.0%

PBIETIL (EHEEHD)
B saas [ FFsaas

82.1%
BtoB

BtoBtoC

BtoC

0.4%

3 B

1.6%

HhBIRLVEZ 5N

z oAl
2.5%

0.0% 25.0% 50.0% 75.0% 100.0%

12



F2E HAREII—YI7EIANDOED AR

F2E HRAEI—HI7EANDOEDHHAIKR

<) —
1. SaaSIZ8EIDEIEE. ISaaSTH > THHEBDMHRXET—H I X TRADBATL
%1 cEE
2. AREI—H U AICHDBALIERIZ. SaaSICHH>TIE MEEEORLEl €2 VTFIIE
M. FESaaSTREMICNSDEZHH D, BAELBENZIHFTTUVAVESR
3. EIR®DCCO (Chief Customer Officer) DERERIL8.4%

2018FtEN S FE o ey ERDAREAI—HB I AL—T XY O SH6EIFBEL. BIFPSaaSH
FICEH>THREIY—H I RFIMIHARDFERNEAE DTSN DDOH B, CNZRITT. IESaaSthi5
ICEWTHAHRAEIY—HIEIEZWMODANEI S EVLWSEFIERSNTED, T—RICHENHTENTL
%, LH L. BZEDOEFEMZRIED TIE. AREI—HIERIL>TEDL S BHIRNESNZDH
Z+RICEBBETEITVBIANDBVCRDN. WEEAREIY—TF IV RDEREREZEBINT T —
ZICHHE S,

NAZI—HY TR TCNHSEDBET) EFLEA (2FD7.9%) OS5, TIFENUAL L[
ZLIAD SaaSIZdH > Tld79.2%. FSaaSTH > TH52.6%EH>TED. ARAEV—HIEIEA
OHEBEMZRLCTAG. BEICITHIBEZSELTVWBZENSI DD R B,

SaaSHREICETS THhRAEZI—H I IICWMDBETHWVIER] X, EOEEH SBEELEENREL S
N36DND. FESaaSERICEVTIE TIXDHEELEV) CEFLIEADZLH. 20EAZ Thh oA
WeEZSNRW ELTHED. HEDRAREBEENBZVELSICRZ %

HABZI—H I ZEAHLSDFEFERZ 5FEU Ll CBIELTVLWSEIGIE. SaaSTIF29.9%. I
SaaSTIF43. 7% L FRELDHEBIN o/, SaaSICcHEWVWTIE. £3HH L IF EHERIDSaaSEENEII B
HICEHTDRRE) VU LTWS, FSaaSICEWVWTIERERD TEBIFER 7 20— » MMuaht
PR—b] ZHRARI—B IR CBELTWVWEH. COMEBHNE<BE>TVWBREBhNnb,

13



2B NRARI—HUEIANORDEHRR
HZARI—=H I ZAODMDBHKR

B tHi>Twsd B ST Tuhd B st B SHETTHE5T. CNNSEIT S FER>EN
B D5 RVWVER SIUEUVVETEFE I EOER 0L

SaaS

FESaas

0% 25% 50% 5% 100%

HRA2R—=Y 7 XIC TODHEATWVWSB Al OBER (EBEZEHD)

B saas [ FFSaaS

ffcEDm E (U7 >3 90.0%
EI E— bEEREK) 51.3%

7y I - TOAT)LD 77.4%
BN (NRR/EEEMTER) 39.5%

BEEAD ATy TOIEN 31.7%
(£FEMTED 47.1%

BEOCVUT Ol E ( 63.8%
NPS/EAE & EE) 50.2%

-2 - OS5 ~FHIF 58.8%
D@L (NLAATDYF) 25.5%

1.4%

NS VEZ S0
OB IigLVEZBSNIEL B8.0%

2.7%

)
coft 0.8%

0.0% 25.0% 50.0% 75.0% 100.0%

14



FE NAEY—H I IADOEDEHIKR
HRARI—H o XIC TROBATLWEWVWAL DVWDODETICEDHATH

W3RN B LA WENR B 155055 B DhSEBLVERSIEZW

N -
- -_

0% 25% 50% 75% 100%

15



FE NAEY—H I IADOEDEHIKR
DAY=t XIC TROBEATVWEWVWAL DIBH (EHEZHD)

B Saas B FESaasS

e LT EEERD 50.0%
TLVZLY 8.8%

UY—2AE (ANER -
. MBEIR, BEOLS g 3
o, FldiEsy) IR

F Ly TPy ROA 50 0%
2 (RINEHINY — )L, :
i) 5.3%

fiDER R A & DEFEIENT 50.0%
s 7.0%

BEEBNMHAIN—HD 75.0%
CADEBHEBHL T - .
Y= 8.8%

SO OABIENDTE 75.0%
F2 CLVEL AL

AR DMRER [C L D 50.0%
st 7.0%

HAII—H Tt AL 50 0%
SEEHHSIZULY - B o -
f=C &L | 0.0%

— =~ 25.0%
N MLV N
FOVINSYANRTES- RS ghAyH 70.2%
25.0%
il
Tt 0.0%
0.0% 20.0% 40.0% 60.0% 80.0%

<ER>

252 THRET—H I ERCMOBEFEREV) CEELAIR. SaaSTIF4%. FESaaSIEsSTE/TH D,
BENDRV, FESaaShH TERDIAFHRWVER) ZFMICRE2 . Thhsigwn  ZFxoniuwg cWSEEHLS
Ko AREI—B IO BET. H LMD BEEAVEREZBARICE > TLWAVLWI LA I MR B,

16



F2E NDRII—YTEIAANDOEDEHKMR
XUUE THREAI—H 7L XICDBATVE Al DHDHR LB ZHRME

D B4 Ftah 5 DB FEHR

W 1FERE W 1~2FAE W 2~5FAE M ST LE Wl D SGUVERSIGWL

- ) __
o -

0% 25% 50% 75% 100%

BEZEZEE T30 EZRE

B ==EE5TE (Chief Customer Officer, CCO) [ REEESEE (Chief Operating Officer, COO)
B S5 SEE (Chief Revenue Officer, CRO) [l S5FES1E%E (Chief Executive Officer, GEO)
B =5E%5{E (Chief Sales Officer, CSO) [ %MEPPIDBITIRE [ MEMOSBENE W Tof

- .-_

0% 25% 50% 75% 100%

SaaS

17



EIFE ARII—HY I ADEBADRBELEDHR « FE

FITF HREV—H I LERADEBADZEL EDFIR - &

;!E
i

H21—

1. SaaS ¥}SaaSt HICHRAZI—H I L ADZEE LR EANDERIIFV (fZLeHE
RDEIGIZSaaSDIEFS HEL)

2. ARFAI—H V2 ZADMERZEIFSaaSITFLHD ISaaSICEWVWTITHHERICEE S

3. SaaS/FSaaStHic. TUVY—ZFREI & TAN—DIFH - Bl ZREL LTV

NRAEI—H 7L REBHZREL TV IEEEZBBUCLIIBE. HANOREE) TEEANDE
1 ehbilmWERNR S Nice ThE. EDRRICBITEAREIN - T ANDEENEATVS
HKIREETWS,

MERRIE. HTR7) T3 VETILOERAHLZWNSaaSICEVWTIF8EIZBR TWS—A. FESaas
IEHEBERRERATH olce THREI—HFIVELIANFELTVWBREERLDH D) (F. SaaSD Tkt
KDM L] $89.2% L EFM. —FH THSaaSIEEFERRICEFANABLKEBEINTED. ARXEZIY—Y
VERADMAICETEST2DHZRERL TWBHRZEZ TS,

ARZAI—H I RETIHBETH 2 HZINo7DIE. SaaS FESaaScHIZ TV —IARE]
IXYN—OFA - Bl THH. CHIFBEORETHREICKY FITEN>TWVS,
SaaSTEEICEVTIE, MEELEFEA+DICRRTESZ—AT. Thllkl 2RO23FHEF->TH
D IVANYYay (FyFTEIL/7O0X€R) ZREELTVWEENEN o7, FESaaSOEIZFEIC
& TFREIDOSRV] CEELTVWAADZL, AREZIY—H I FEIOBHNPHRERICDOVT,
BAREICBIBCTET CVARVHRER (T

18



EIFE ARII—HY I ADEBADRBELEDHR « FE

NARAEI—HBIOEADZEICKT SR

B Fi B EESD (B4 B = EZEN) W SN0 @l FORELTUOEL [ DNSIRUER ST

- --I
o -

0% 25% 50% 75% 100%

BEBDHREI—HUERICHT SIEHR

B =2 CEgELTWS Wl BIEEBREL VD (oEEFBREEO/NS Y RN EASEDEATNS)
B HEDHEBELTVRN (DAIT—H I AOMZEERMU TS, BA/GE D A (d8E0)
B =<HEHBELTWEW (DAIN—T I AETEEEH5EW) B OHSELER SR

Saas

- - )

0% 25% 50% 75% 100%

19



EIFE ARII—HY I ADEBADRBELEDHR « FE

HRAAI—H IO XICZHRERELTWSD

B ERCRUTVLS B H3EERUTVNS W £b556=5480 [ bEDRUTLEL i £2<REUTLEWN

N .E
- -HH

0% 25% 50% 75% 100%

HRZR—YIEADBFELTVBRLRELTVRHD (EBEEHD)

B sSaas [ FFSaas

ffeEom E (U233 89.2%
SN B — BERIRRIER) 47.1%

7y I - DO RZILD 62.7%
1B (NRRIEEEATED 47.1%

BEAD NRT Y T 23.6%
(B 46.6%

BEOrvUTrDEE (N 67.0%
PSEEEHEE) 44.8%

Y2 - SO IR ol
Eom L (NLAZXT) 21.8%

1.4%
0.6%

A

0.0% 25.0% 50.0% 75.0% 100.0%

20



EIFE ARII—HY I ADEBADRBELEDHR « FE

HARZAI=B O ADFEHCHEEICE T F5RE (EBEZHD)

BAEDA R~ 27

DVZa—=FILNHIA -

FwItIL - 20X

TICOT - T EOEAORRIRER

J1—H—=a3"5~«

BEE T — Y DINE - T (VoCED)

JO5 0 -FI B

UV = ADARE

HHEPE

TEOER

B TIZLVODNSIZUVE AR SR

zofth

4.1%

0.0%

<ER>
SaaSIcHE WL Tl

B saas [ FESaas

33.0%
17.1%

28.1%
21.7%
23.2%

33.5%
17.1%

33.5%
19.4%

24.9%
16.3%

29.0%
17.1%

29.0%
11.0%
24.0%
28.1%
23.1%

16.7%

23.6%

3.2%
0.8%

20.0%

40.0%

47.5%

46.6%

52.5%

60.0%

7y 7L O] ICHET DD, BEALEEENMESNTLWAEVWERLETWSEIEE

HZ2WNWZ ehbh B, VDY —IREBHFUT. DLW IS LTHRRT7EY FERETETTULVARVLWI EHR
TN, FESaaSICHEWVWTIE THAYER) ZREICEIFTEADD28HZL. AREI—TF IR/ TNTDE

B EEDERE+DTHEWVWS ehHhh B,

21



BAE HRAEIX—UI7ERICEITBKPIE EDREAR

FAE HWREI—YI/ERCHITBKPIE EDRERNE

H21—

1. JSaaSi3SaaSt L& T 3 &, MiERHNERBIICEL

2. NRR (Net Retention Revenue) TLEEL THSaaSDIEFSHEVD., MBHRIFEDER
KRennuy

3. HoLBIRDHBoT-HRXEI—H U REHEIE. SaaS, FESaaSTIAV FFXFHRS
nic

MHIRTRIBE. SaaS,/ FESaaSORIFERIBICEL SMich. NRRTRIIEE. MEICTNIFCE
IEIFBVWELDICRZ %, TNIEFESaaSDIFS HEEREHNAE < RFETIHMPT—EXZZ <R
BLTED, IVZANYYaVBRICEEEZEEZ TVWRETRETE S, HHT IBMOBEET) IV
AN AVICKREKFETBI L ZRIR/REL o1

N ZART—H U1 XEREEFIHAHE > TULBKPIE. SaaSid MR NH o HE<79.6%. FESaas
EBRIL BB h oo CTTHH TRV T3 VETILZRBLTVWAHE SH TRIZEH AR
ICRHNT=LSICR R B FSaaSIFEEAD b7y FZEHKPIE L TWBIERNAHD. BELREMZ
REITZIRBELS TIXOEMMERRE S5 N3,

FH > HMRDH o FER] 1FSaaSIcEWVWTIE TEARDA VHR—T+ >J ) H86.4% & EFIBS
FESaaSICEVWTIE. AU R—T0 2 JLSCH TEEDT —FINE - 21 cVWSEIEDZ L BVWE
HEHR— FXARTDVoC (Voice of Customer) DUXE « DHiziEL TWEH LS, Fico FESaaSlcH
173 MEEL TWBHEER] OEIETIE. (o EbMRZPF/FTITZIETD) FoR—T1 > IDHFED
ThNTEST. WEIEFNIRTFEFHZKBHETITTLAVLD LS,

22



FAZE HRAEAI—TIEVRICHITBKPIE EORERNS
CSHHRHY—ERX - 7O4 U FO#EGE (/)

B 50%i W 50~60%A45E B 60~70%FiE [ 70~80%7i [ 80~90%F5E [ 90~100%iE [ 100%
B FHAL UL SELVE R S8 0L

- I-|.
. .II

0% 25% 50% 75% 100%

CSHRY—EX - 7OH U DT LS - Net Revenue Retention ()

B 80%+im [ 80~90%7im M 90~100%=Fim [l 100~110%Fim [l 110~120%Fim [ 120~130%F# [ 130%LLE
B EHRILTULBLYDDNSIRUVE R BHURW

- -II
. .-II

0% 25% 50% 75% 100%

23



FAZE HRAV—HT I RICHEITBKPIE FDOEEAR
CSIHYIPFINE > TULBISIE (EHEZHD)

UE — bRIERER)

FwIt)L - 0L (
NRR/EZAMHEN)

=ENON A
M)

BEO-1Y U (NPS/
EEIEEE)

Y-t - JO5 7 A
£ (NJLARXDT)

DHSRVVER SIS

xaoli]

0.0%

<EE>

INRETILD T TR THBSaaSIEFHRET—F 0 ZDOKPUIIRE Z 1L

B Saas [P@ FESaaS

36.9%

35.0%

47.9%

26.7%
39.2%

33.0%

20.0% 40.0%

79.6%

80.0%

MmiRsel Mr—

EXfRH) =z NEmE LTW3EIESaaSid. KPINE XD YIS RWMEEA RSN B, few DREIX—HYIEID

MEYF—ERX - TOXY D NOU L) HZJERE DB 7D,
SEREBRZHRALTVWB RSN,

b7y ) ZKPIE LT, BMZEERD

24



BABE HRET—YIERICHT BKPIE ZORBAE
CS;EBN LTRELTWAHER (EHEIZHD)

BABOA IR~ 1 >
UZa—=TILNRAT
7y T - ZO0XE)L

FHNO TS

TICO T« T EOIE®
EafER

I1—Y—-O=a"5~«

BEE T — S DINE - HDif (
VoCED)

O >0 (EE
Bi8)

HOE - EARMNT (EEE
) 13.7%

0.9%

NSENLVYE S SHAUY
DMBBLVEZSHEL 15.6%

0.5%

Eaoli] 0.0%

0.0%

<EE>

B SaaS [l FFSaas

30.4%

21.3%

24.3%

21.7%

27.4%

24.7%

25.0%

86.4%

59.3%
76.0%
36.5%
39.8%
47.1%
41.2%
67.4%
49.0%
54.3%
46.2%
50.0% 75.0%

SaaSIIRNFIHRE LTREDH S (AR —T0 0T 1 \IENT3MEEDH S, FESaaSidthR— M XRORER
F—HDIE « PITISBEHISHEANTED, SaaSOETNEZBITWVD, 2FMICSaaSDIEFS> N & D ZHEMICEE

BRIEBICTHEANTWBERNLH S,

25



BABE HRET—YIERICHT BKPIE ZORBAE
KhEL-HEROP T, HICHRDH-T-HD

BAEOAVIR—F 1 >

UZa—FILNFEIA b

T I - VORTIL

PO TS =2

TOUPDT+« J EDERACERIEE

11— -O0=3"5~«

BET —Y DI - 31 (VoCED)

aAY)L7 o >0 (EEAE)

T - EAMT (REAE)

O SIRVVEZ B

T At

0.0%

<EE>

B saas [ #Fsaas

30.4%
59.3%
21.3%
36.5%

39.8%
24.3%

47.1%
21.7%

41.2%
27.4%
49.0%

54.3%
24.7%

46.2%
13.7%

0.9%
15.6%

0.5%

0.0%

25.0% 50.0%

86.4%

76.0%

67.4%

75.0% 100.0%

MTEABDA VR—T4 271 IIBEDHRAZI -7 IABEICEVTHERNICHREEDH B3R TH -
fehh. BETHZOTHIIEDL ST, ICHEL 5T, IESaaSTIFA Y R—T1 Y JITFNLTVBHKRFIFRSN

3»\

THARY— O RCEVWTEHITAREIIEE]

MHROBVHERD RED | NKRIEFHDTHRVERL B,

26



BS5E HARAEXN—BIERICETEZIRERRCSBROEE

F|ESE HRET—HI/RAIEITBRIRENRRCTEOESE

Bl —
1. hX2I—H Ot XEEDAEIISaasS, FESaaSe HICHEMEBERT, SEDMGEIIRE
L
2. JESaaSICBWVWTIE. CCHETHRAT—FIEIADIREIERICEIKLLEHS
3. CRM/SFADEAR|ILKT52.7%

CCHE. EMENICHAREY—TF I EINDAN - FENREISENERICHZ D, ThidT—4
ICHIRENTWVWS, TEAIFOANLGZE] TROEHD MEMLics CEELTVWS, EEIFOF
BZb) TH46.0%H NBMLI) CEIEFELTHED., READZEIHNSHHZ B,

FFEIAREIE, FESaaSIcH VT MERIFBDOAGEUNDFTEEIL) HSaaShEnz LE->TH
D, SBRARZI—FIERIIHTIRENERICKRDZIELAR SN S,

HZARI—H IR/ T BDXIREIE. SaaSDIFSHH RO S TN TE D, FESaaSlgb LAEART
BEWCEHRTENS, £E5H, ExcelPXTFLw RO — MIEAFBATNTLWEHDD. TCRM/SFA
1 DEARELFELDEH T, SaaSTIE61.9%. FESaaSTIF42.9% & 4> TLV\ =,

FESaaSICEVWTIE. T7—RDEHRIE - Difl 2175V —IILOBAEHNCRMORICHE . SaaSDEN

CHBRLTHEEMBEARDEIIRD 5Tz CNIEHESL<HR— FXXARTDVOC (Voice of
Customer) FHEITLTVWEH SR EBHhNnS,

27



B5E NREN—YILRIHITZRERRL SBRORE
WRAZI—=Y I RAR@ADEZDABE(L (FiFExLt)

B KEcENUE (EiEEE) B &TEnus @B &TEES L B AMECED U ($EEIEE)
B ACE bEIRn DHBRLVVER 512

SaaS

- ._ -

0% 25% 50% 75% 100%

NRA2I—=Y 7 RICHHOBIADELTIE (§i%—F)

B ARICIENT 2RiAG (BiEEE) B T8I RA: B &2THLI23R1AS B ARCHL T 2RIAG CHHZEE)
B ERCE G0N DISRUVEZ SN

- I -
- .I -

0% 25% 50% 75% 100%

28



5B NRRI—PULRIBIBRERT L SBROBE
HRARI=HIERCETIAGEUADFE

B FESOTFENDD B BEEAMFBOHTZH. SETFEILT I FE
B MEOTYEOHT. SEFYEMTSTFEERN B DHSHUVVERSIEN

SaaS

3ESaaS

0% 25% 50% 75% 100%

EDFHEOELTHE (EiE—5F)

B A=<Emuiz BNl @ 2bEe Bl e Uiz B RE<ES U [ DhSEVEISIEN

N -
o -

0% 25% 50% 5% 100%

29



BS5E HARAEXN—BIERICETEZIRERRCSBROEE

ARAEI=B I RFHTHALTVLSRY =)L (EBEZHD)

Excel + GoogleSheets

notion

CRM/SFA

HAIR—=YDCR TSy - IA =L (N 17.9%

AAATICTAE)

FYIFYFV—)L (EEHA Fa—b
U7 ILE) 12.8%

F—AAHEAL - S (BIY — ) U7t AR
IO 7 F U1 IX)

Y—RAIT 25— Y=L

17.7%

A= 1 SIRFIA MY ) S
HAIX—HR—FW—)L 15.8%
F LW AR—ZUNIL T B IWiki N
- _ 11.0%
A== 547F5v rJA—LA N
A= 3 UF vy Ry e
- st by 7.8%
TOST O BRI AY FWY—)L 0. B%
. T 5.5%
S—2AONEI AT BT A (LMS) Yo
9.2%

DRI —=F—F v U TIMA B A%

3.7%

JOYT ERRIAS V=)L 0%

2.3%

ot 11.8%

0.0%

<EE>

B SaaS @ FFSaaS

20.2%

83.5%
42.4%
49.1%
23.6%
61.9%
42.9%
24.1%
32.1%
37.6%
28.6%
25.7%
26.1%
25.0% 50.0% 75.0%

100.0%

2RHICSaaSDIE S HDXEDEA TWBRIERD H B, FHIC TT7v IRy FY—=IL) TFLyIR=Z/ANILTH
—4 k/Wikil ICHWVWTIE. SaaSOEARAIESaaSOF2ME (HLIFENUL) ISZELTED, HIEEHEOEN

1« BEEICDVWTHERDDEDAS NS,

BAZHN20%ULZEBRZHD TR ICE S

ME—.

TAAZI—BIERTI Yy b TH—L (NJLRROT

J/CTAZ) | 721D FESaaSOEAEXRNSaaSOEFN% LEl>7-, CHIEEY —IILOEGEMAZETHDH. B
AP TLEEIZIESaaSDIFSHEL B>TWVWB EBHhN D,

30



88 HREAT—H It XICEH B ALDIER

F8 HRXAEI—YIEXEDHBALDER

BEIEEDHRAEI—Y I RE

B ERE W 1~2ERE B 2~5TRE B 5~105kE @ 10FRLE [ DAY —H U ADRRIEE
B DHBRLVER SR

- I_I
- I--.

0% 25% 50% 75% 100%

EEEDEFRL ¥

B 200AMEE W 4007~5000MF% W 50075 ~600AMF% [ 600A~700hMF% W 7005~8007 &% W 8007 ~900HMFE
W 9007~10005M%% [ 1000A~1500RM%5 | 15005~2000RM%% [ 20000ME W DHSEVEZSNRL

N ..lII
- ..III

0% 25% 50% 75% 100%

31



I8 HREY—TI7EXIIEHL B AR DIER

BIEEDHRAZI—Y I RCEITERE (EHEEHD)

AIR—F 1 >

flkis 7AO— (75723

D3 —=TILNAZ A

Ty IO )L

CSOps

B ARZ—TILA

NAIR =R =154 7

HNAIRL—HMR— |

IV >0 (EEAE)

I - ERNT (EEAE)

#aRk - FT—ANRTA

HASY—H ot _ CEENCED
o TLVEWL

Z DAl

0.0%

<EE>

B saas (@ 3FSaas

0.4%

0.5%

18.3%
31.9%
39.8%
20.5%
20.2%
34.8%
15.6%
31.2%
19.0%
19.9%
19.4%
34.4%
33.8%
39.8%
15.6%
22.2%
8.7%
22.4%
2.3%
3.4%
20.0% 40.0%

58.8%

60.6%

51.6%

55.2%

60.0% 80.0%

SaaSDIES WP EMAN L DEATVNBR I DD, HREY—H I IROEFK T O—BEIEATVWBEZENRET
b, SaaSlx MHFE 70— (PR T 3Yy) | & THhREZT—HR—F) ORAEHREVWI EH 5. KIEREFK
DEBIEIZMILERGEL TVWB I N SHDH R B,

32



NRRT—H 41 XA 2025 - B HAL K-
MHRE2I—HoXBE20251 FHERDIED

BE. ARAXI—T 7t XBEFIF2020~2023FOMICEISE > TEBEEINF LT, SFIEEERD A
AZI—H VL ATGHRELIEDD -8 MATAHREY—F 7 XERY -z - R
FE L TLWeHiCustomertf X BtIC K > THRESIN TV B HD. TDABIFSaaSEEDHAE T —
O AREFABEICHEZEVWTWVWE LT, ECHSISICHEINZEL. RAICTIEBHODEFTH. A
AZI—H I IATHZIFLEHND ZRETVWET, PFTHEHRMAEDH. BPO (Business Prosess
Outsourcing) RV A—HHY—EZAXZa—IZ THREIY—H I IALE Z2E80HHI. £LTAH
ABZI—H IV AEFIDBPORN VA —HFE LI - & TY, WD R EIT—TF 0 XITEDLDInd
2018FEIE. EDLSHREIF—IRLSNEFLATLIED. COBETERICHHEIMLALTLLKD
ZRCTVWET,

ANREI—H 7L RBEE THXEZI—HI7EZADG) ZHB3HDOY—ILTHDH, COREORA
ZHI DB WVW- T BTADHRZIY—H IV FEHAKRSHEESNLD. £ ZFENBNEHE
REINBDITTHHDFEA. TRAEETHECFRLEEZNMNITIDOLSBREZITOONE VD
& R - TGRABICRE ONLERIE THEPRROSAZEENICHEIEL THS5Z L] EHHT
Fo TNIE B TROFIHIENTELFDL SIS, TDEETD. ZLTEEDMRZBEHRTET S LI
BENHBDDTYT, SEIOANREY—FI7EXFEE. TOEBEXHRLERFEENRIF SN THH TOHE
BEWSZEHHD BENSDEFRMZIRA TUIVWEEA. LHALZD—AT. SEIDFHETIFESaaS
PEDHBRS5T. TOREBEHEZIESaaSHEIFICHIAIT. D OWMAZHE TS LT, £DXRMEELZD
YESZAMEMIFTRELTVED

ARAZI—B VA FSaaSOFEICH > TEFENLOA>ETREVWS ZEHH D, COBMRZERA
febhSaaSA VA XK =W EEIREZLIFZWVEIT TY, THEINSE. SEIODARXEIY—TD
£ 2BEE2025(F. SaaStFSaaSt WS 20DEHZLHETEZ LT, TRITELENSSVOREND
20071 TZEORAETZELHLSTERIIMEAN?) ZBHOSNITRLICFY LI LTHFLI. EL
TEDR/RBONTA VT A FMITEWAAEERDHDT LT CTNFTSaaS FESaaSICBHL 5T HRA
N IERREBTEIARDBALBKATRERLTVWREZERL L TESEDICLTINEDT
ER

oo TOMELAR—FLIFRNS. TSaaSLR—b1 T3ESaaSLR— b1 ZRICAR TS LT %
NENDAAVEAR)—IZBTRAALEMEVRCTVLSICHEEELE LTce ENENDIHDAH
M. ENZNORZRLEMNICEDLETCINSDLER— M EEFBINZCZE>TVET,

33



HRAZAT—H It XBE 2025-FBIEHELR—F
EZFIES LU AKDESE

o ABPELFR— FOEEEIL. HAHDZXEY—FI7EABRIKEL FT-

o MAICERIOFBHHEEFI AL AABLR— AR (ER. W&, BE. KE. AR
XERY) §52CZEBLET,

o KFEALKR—bDT—2LEZ5IRAT35EE. BT HAZBARLELETSIALEZEV

o BROHHITE LT ITBRAARAEZIY—T IR MR DBAIZHEGKEL T 2L

o FHERBRT—YDMI - HEIFTERS LTV

o HHBERMIATHLLBRVWCHIETL/HZEICIE. 5IBFFAIZEDEL. BH0FIEZRDZ Zeh
HHERT,

o KKRTACR—=N—IFUTHRETHETRETT

o B#Web¥A b FLRUU—R/Za—IUU—Z, K>TLv MREER. X—ILIHI>,
FEER. LS. BTROEM. BETOJ/SNS. KERKERLZL

ALAR=FIIHITBIERVEHERDO

—RHEEAN BERARXEZY— 0 X2 BB

contact@jpncsa.org

T : 2025%3H

JCSA

Japan Customer Success Association

7

34



	 
	 
	 
	一般社団法人 日本カスタマーサクセス協会 
	 
	「カスタマーサクセス白書 2025」の構成 
	編者紹介 
	「カスタマーサクセス白書2025」の制作にあたって 
	目次 
	エグゼクティブサマリー 
	第1章　調査対象の属性 
	 
	SNS／調査会社の回答比率 
	サマリー 
	業種（複数回答あり） 
	情報通信業（SaaS以外）の内訳 
	従業員規模 
	売上規模 

	 
	ビジネスモデル（複数回答あり） 
	収益モデル（複数回答あり） 

	第2章　カスタマーサクセスへの取り組み状況 
	サマリー 
	カスタマーサクセスへの取り組み状況 
	カスタマーサクセスに「取り組んでいる人」の目的（複数回答あり） 
	カスタマーサクセスに「取り組んでいない人」がいつまでに取り組むか 
	カスタマーサクセスに「取り組んでいない人」の理由（複数回答あり） 
	取り組み開始からの経過年数 
	顧客支援を担当する部門の管掌役員 

	第3章　カスタマーサクセスの組織への浸透とその効果・課題 
	サマリー 
	カスタマーサクセスの浸透に対する印象 
	経営のカスタマーサクセスに対する理解 
	カスタマーサクセスに効果を感じているか 
	カスタマーサクセスが寄与していると感じているもの（複数回答あり） 
	カスタマーサクセスの活動や組織に関する課題（複数回答あり） 

	第4章　カスタマーサクセスにおけるKPIとその実践内容 
	サマリー 
	CS対象サービス・プロダクトの継続率（年間） 
	CS対象サービス・プロダクトの売上継続率・Net Revenue Retention（年間） 
	CS担当部門が追っている指標（複数回答あり） 
	CS活動として実施している施策（複数回答あり） 
	実施した施策の中で、特に効果があったもの 

	第5章　カスタマーサクセスにおける投資状況と今後の展望 
	サマリー 
	カスタマーサクセスに関わるの人数変化（前年対比） 
	カスタマーサクセスに関わる人の変化予想（今後一年） 
	カスタマーサクセスにおける人件費以外の予算 
	その予算の変化予想（直近一年） 
	カスタマーサクセス活動で利用しているツール（複数回答あり） 

	付録　カスタマーサクセスに関わる人々の情報 
	回答者のカスタマーサクセス歴 
	回答者の年収レンジ 
	回答者のカスタマーサクセスにおける役割（複数回答あり） 

	「カスタマーサクセス白書2025」制作振り返り 
	著作権および引用時の注意 
	本レポートに対するお問い合わせ窓口 

